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Message from the 
President……. 

A REALTOR® Safety Program is 

being presented to us at our April 

27 luncheon.  You should all plan 

to attend, as this is vital for us all. 

 
I believe that our focus should be on how 

to avoid, not survive, a violent attack.  The way to avoid 

a violent attack is to better understand the mind of the 

attacker.  The violent criminal will act without 

compassion or hesitation. He will do whatever is 

necessary to meet his need or satisfy his desire without 

any remorse. But most importantly to know is that his 

victims are not chosen at random. Just like predators in 

the wild animal kingdom who select prey that will be the 

easiest to bring down, violent criminals go through a 

similar process when choosing their victims. 

 

This process can include the following 5 stages:  

 

 1). Observation.  

Criminals seek out the person they feel is the most 

vulnerable to an assault. In real estate, that’s an agent 

working alone or one who provides a financial motive — 

someone who carries the appearance of wealth.  

 2). Testing This stage can also be called “target 

assessment.” There are some occasions where 

attackers may engage their intended victim in 

conversation to gather information, or they may just 

stand or walk really close to a possible victim to gauge 

the victim’s reaction.  

3). Selection  Criminals choose a person they feel they 

will be able to control, intimidate, or overpower without 

strong resistance.  

 4). Isolation  To avoid discovery from others, criminals 

will attempt to entrap their victim in an isolated area or 

move that person to an isolated location of their choice. 

The property you list that offers “great privacy” can 

translate to “great opportunity” for the criminal.   

5). Attack  In this final stage, the criminal will act on his 

or her plan. The plan could include robbery, sexual 

assault, murder, or other actions. 

 

See you at the April 27 luncheon where we will learn 

more about REALTOR® Safety 

Cynthia  
Williams 

 
Thursday  —  April 27, 2017 

Doss Heritage Center 
Olive Garden—$15.00 per person 

( includes tax & gratuity) 
Buffet line opens @ 11:30 
Program begins @ noon 

Pam Wakefield &              Heidi Wilburn 

Catered by: 

Program:       PROTECTION AGAINST CRIME:  

                    REALTOR® SAFETY PROGRAM 

 Profiling the criminal (how a criminal picks his or her victim 

and some things you need to do and not do to help not be a 

victim). 

Get ready to be entertained, learn, and laugh, and laugh.   

Advanced RSVP Required 

Deadline to RSVP / or Cancel by: 

Tuesday April 25—noon 

817.596.501 

Email:      carolyn@gmwar.org          or             assist@gmwar.org  

 

 

 

 

GMWAR Office will be 

closed 

Friday, April 14 

In observance of Easter 
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Are you receiving 
your  

TEXAS REALTOR ® 

Magazine???? 

TAR is only mailing to 
your home address 
that is set up in your 
member record.  If 

you are not receiving your magazine 
let’s check your address. 
Call or email us and let us know. 
 

Email : 
Carolyn@gmwar.org     or        assist@gmwar.org 

817.596.5010 

 

 

Thank you to our many advertisers  ( in Alphabetical Order ) 

Century 21 Judge Fite 

Community National Bank & Trust 

Fathom Realty 

First American Home Warranty 

First Financial Bank 

Guild Mortgage 

HomeSafe Inspections 

Kathy Evans Real Estate 

Mader Bagley State Farm Insurance 

Plains Capital Bank 

Prime Lending 

Providence Title 

Pulliam Pools 

Re/Max Trinity 

Red Ladder Home Inspection 

Reunion Title 

Rutledge Realty Group LLC 

Sewell Title 

Snow Garrett Williams 

Stewart Title North Texas 

Weichert, REALTORS® 

 

Team Sign-up underway 

For  GMWAR’s  1st Bowling Tournament 

Date:  April 27 

Film Alley, Weatherford 

 

2 Bowling shifts ( 5:30 & 7:00) 

5 person team 

$50 for adults   $30 for children 12 

& under 

 

Entry fee includes: bowling, 

bowling shoes, bowling ball, buffet & 2 

drink tickets (no  alcoholic beverages with 

drink tickets), cash bar available 

 

Register your team NOW…. ONLY 3 

open lanes !!!  

contact GMWAR office for info 

817.596.5010 

 

 

 

 

New website address for NAR 

https://www.nar.realtor 

https://www.google.com/url?sa=i&rct=j&q=&esrc=s&source=images&cd=&cad=rja&uact=8&ved=0ahUKEwic-rOjtczSAhUH1oMKHSL8ChAQjRwIBQ&url=https%3A%2F%2Fwww.texasrealestate.com%2Ffor-texas-realtors%2Ftexas-realtor-magazine&psig=AFQjCNFlpfu0iEkEIARfzzDuKdrTQtrU9g&u
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Listing Agreements for 

properties that are not yet 

ready to be marketed may 

now be entered into the 

NTREIS MLS as “Coming Soon”, up to 

14 days prior to becoming “Active”. 

There a limited number of fields required to 

complete this entry, but fewer fields than is 

required for an “Active” entry. 

At any time during the 14 day period, you may 

complete the entry to update the status to 

“Active”.  The listing then shows as “New” and 

days during the “coming soon” period are not 

counted in the DOM. 

If not made “active” the system will 

automatically move the listing to “Temporarily 

Off Market” on day 14. You will receive both a 

pop up notification and an email notification 3 

days prior to the end of the Coming Soon 

period.  

You will receive another notification for listings 

that the system changes to “TOM”. 

A listing in “Coming Soon” Status will be 

searchable by all MLS Participants from the 

search screens and available to send to clients 

and visible in the client portal. 

In addition, your Coming Soon listings are 

visible in your “My listings” widget. Brokers can 

also see “My Office Coming Soon Listings”. 

Coming Soon Listings are NOT available for 

IDX display and will not be distributed to third 

party sites. 

Hopefully this will provide a convenient 

source for agents to expose their 

“coming soon” listings to other agents 

before they are available for marketing 

and showing. 

 

 

The NTREIS Rules & Regulations have been 

modified to accommodate this entry. 

7.29 A Listing Participant may enter a Qualified 

Listing into the MLS using the COMING SOON status.  

The Listing Participant who files a “Coming Soon” 

status warrants that (a) the Listing Participant has a 

Qualified Listing with the Seller, (b) the Seller has 

requested that the property be withheld from the MLS 

for a stated amount of time and for a stated reason (ex: 

to prepare the home for showings, needed repairs, 

legal matters) and ( c) Seller authorizes entry in MLS 

under the “Coming Soon” status during the “withheld” 

time period. A listing may remain in the COMING 

SOON status for not more the fourteen (14) days.  

Once the listing has been in COMING SOON status for 

fourteen (14) days the listing must be changed to Active 

prior to change to any other status in accordance with 

these Rules.  If no status change is made after fourteen 

(14) days, the listing will automatically enter the TOM 

(Temporarily Off Market) status based on the original 

entry timestamp.  A property may not be refiled in the 

COMING SOON status until a period of one year after 

the original date of filing in the Coming Soon status or 

until there is an ownership/tenant change whichever 

occurs sooner. 

 

NOTE:  The COMING SOON status is not intended to 

give this listing broker an advantage in finding a buyer 

for the property to the detriment of cooperating brokers 

or to circumvent the selling of the property on an open 

market.  The intended use of this status is to provide a 

vehicle for subscribers to notify other subscribers of 

properties that will be made fully available for showing 

and marketing after preparations have been completed. 
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    April 
 
April 5   Commercial Leasing 101    $30.00 
   3hrs CE Credit 9:00am—12:00pm 
   
   Commercial Leasing Contract 101  $30.00 
   3hrs CE Credit 1:00pm—4:00pm 
 
April 11-12  Senior Real Estate Specialist Designation $200.00 
   15hrs CE Credit 8:30am—5:00pm daily 
 
April 13  Contacts: What You Need to Know but Were Afraid to Ask       $ 80.00 
   8hrs CE Credit 8:30am—5:00pm 
 
April 18,19  GRI: Real Estate Marketing   $280.00 
         25,26  30hrs SAE Credit  or  9hrs CE Credit 
   8:30am—5:00pm daily 
 
April 21  The Ins & Outs of CMAs & Appraisals  $60.00 
   6hrs CE Credit 9:00am—4:00pm 
 

   May 
 
May 9   TREC Legal Update l    $40.00 
   4hrs CE Credit 8:30am—12:30pm 
 
   TREC Legal Update ll    $40.00 
    4hrs CE Credit 1:00pm—5:00pm 
 
May 10,11,17 & 18 GRI Brokerage     $280.00 
   30hrs SAE credit  9hrs CE Credit    8:30am—5:00pm daily 
 
May 12  TREC Broker Responsibility   $60.00 
   6hrs CE Credit 9:00am—4:00pm 
 
May 22  What? Your Property Didn’t Appraise  $60.00 
   6hrs CE Credit 9:00am—4:00pm 
 
May 31  Short Sales & Foreclosures: SFT Certification $100.00 
   8hrs CE Credit 8:30am—5:00pm 

 
 

Registration forms available on the GMWAR website 
www.gmwar.org 



GMWAR 
1909 Martin Drive 

Weatherford, TX 76086 

817/596-5010                   

Fax: 1-866-867-8392 

www.gmwar.org 
_________________________________________ 

2017 Officers 

President: 

Cynthia Williams, ABR,GRI,MRP,SRES,e-Pro 

cynthiawilliams@uwmail.com 

President-elect: 

David Bourquin, BPOR 

david@bourquinrealty.com 

Secretary/Treasurer: 

Janet Chism,  

    janetchism@hotmail.com 

Past President: 

Joyce Wallace, ABR, GRI, SRES 

jwallace715@yahoo.com 

 

2017 Directors 

Ronny Doran, GRI, BPO 

  ronnydoran@judgefite.com 

Kathy Evans, GRI,SRES, e-Pro, MRP 
kevans1249@hotmail.com 

Sharlet Evans, e-Pro 

sharletevans@gmail.com 

Susan Hawkins 
lark852@hotmail.com 

Rhonda Sears, GRI 

Rhonda@worthington.bz 

Jearl Tipton 
tiptonjearl@hotmail.com 

 
 

 2017 Affiliate Directors 

Kim Robertson 
krobertson@mybanktx.com 

Lindsey Ellsworth 

Lindsey.ellsworth@lonestaragcredit.com 

 

TAR Director 

Kathy Evans, GRI,SRES, e-Pro, MRP 

kevans1249@hotmail.com 

 

NTREIS Director 

Carolyn Shipp 
cshipp@source1tx.com 

   

GMWAR staff 

Carolyn Wall,  RCE, e-Pro, MRP, GRI 

Chief Executive Officer 

carolyn@gmwar.org 

 

Christine Collier 

Administrative Assistant 

assist@gmwar.org 
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Megan McClendon Century 21 Judge Fite 
Michael DeLacruz Mitchell Real Estate 

 Melissa Foster  Weichert, REALTORS 
 Venessa VanWinkle Century 21 Judge Fite 
 James Guinn  The Guinn Company 
 Heather Migneault Century 21 Judge Fite 
 Kelly Methvin  Railhead Realty 
 Helen Cleveland Clark Real Estate Group 
 Lisa Harbour  Re/Max Trinity 
 Kaye Alexander  Capital Real Estate 

1 Roxie Davidson Roxie Davidson Real Estate 

1 JR Russell Fathom Realty, LLC 

2 Dawn King Parker County Realty 

4 Guy Willingham Long Paw, Inc,Home Inspections 

4 Amanda Howard Weichert, RELTORS/Team Realty 

5 Dottie Worthington Worthington Realty & Investments 

5 Amie Nelson Providence Title Company 

7 Brandon Wong Veteran Realty Group 

7 Karla Carr KLT Real Estate, LLC 

8 Allyshia Barrientes Terin Realty 

9 Sarah Sisson Century 21 Judge Fite 

13 Michelle Salyer Century 21 Judge Fite 

15 Nancy Bacon Town & Country Real Estate 

16 Mac Rucker Source 1 Real Estate 

18 Carolyn Wall GMWAR 

19 Robert Marsden Fathom Realty, LLC 

19 Ragan Carr Century 21 Judge Fite 

20 Cindy Turney Century 21 Judge Fite 

21 Linda K Jackson Jackson Real Estate 

22 Rebecca Jones Century 21 Judge Fite 

22 Ashli Johnson Clark Real Estate Group 

22 Paula Hale Century 21 Judge Fite 

22 Cally Winstead Weichert, RELTORS/Team Realty 

24 Vicki Voss Century 21 Judge Fite 

24 Debbie White Capital Title 

25 Greg Trout Briggs Freeman 

27 Bill Sallee Bill Sallee Real Estate 

28 Camry Stovall Ranger Realty 

28 Nancy Hawkins Texas Property Brokers, LLC 

28 Katrina Scott Veteran Realty Group 

29 Brandi Jones Mitchell Real Estate & Property Mgt 

29 Jim Strealy Graham Savings & Loan 

30 Shelley Addison Mader Bagley State Farm Insurance 


